Team RnS 6 Weeks Focus Team Agreement (Please complete Pg 1&2)

I agree to the below outline of items to be completed for the period of time listed below, because I am committed to the success of my business and my goals.     I understand that the focus team is to help me perfect my skill set and stay on course with what I need to do to accomplish my goal or the UFO & SABP program.
I, __________________________________, commit to Team RnS 6x6 team. I am starting   __________ ENDING _______________
I am committed to the following: (Please initial)
Recommended for Distributor that has no Team Develop yet.
3-1-2 system and committing to all the requirements listed below (Initial each item).
_____
     1. 
Listen 1 Audio a day

_____
     2. 
Read Goal 2x per day

_____
     3. 
Read 20-30min per day

_____
     4.  
Call 6x6 partner daily
_____
     5.  
Make 2 New friends per week

_____
     6.  
Call or Connect 3 new folks per day or attend 1 Call Workshop

_____
     7. 
Set 1 Follow Up apt per week

_____
   8a.  
Sell/Purchase 1 product per week

_____
   8b. 
Order from one Partner Store a week

_____
     9. 
Show 1 Plan a week to a personal prospect

_____
    10. 
Attend Team Coring, HBP, Product Webinar and Result Producing activities per 

                      week

_____
    11. 
Buy 3 tickets, or as committed to your personal goal. Promote the event, Sell the ticket and Collect the money.

_____
    12. 
Positive Out Loud Verbal Projections 50-100x per day

_____
    13. 
Will submit weekly Momentum Sheet by Friday night and B5 Diagnostic on 1st                         .             and 6th week.

_____
    14. 
Create a name list of 100 names.

_____
    13. 
Will review Getting Started Guide with Team Captain.

Highly Recommended for Distributor that has a Team
Using the 10-3-2 system and committing to all the requirements listed below.

_____
   1. 
Help to make 10 calls per day (3 of which Must be personal Prospect)

_____
   2. 
Help to book 3 appointments per day (1 of which must be a personal Prospect)

_____
   3. 
Add 2 personal new Friends to names list per day.

_____
   4. 
Purchase 5 tickets per event ( Main NMTSS event: LS, RC, WC,IC)

_____
   5. 
Help to book 3 appointments per day (1 of which must be a personal Prospect)

Signed: ___________________________________

Dated: ____________________

MA Business Goal

Ultimate Goal: 

(What do I want to achieve on a monthly income basis so that I can achieve my ultimate Financial and Time freedom) __________________________________________________________________________________________

____________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
6 weeks Goal: 

(What do I want to achieve in 6week days? Eg: Activation, Next Pin Level, Sponsoring, retail sale, personal improvement etc)

________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What are the topics I want to hear and learn to improve myself in the next 90days? 

________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
Who do you want to invite as guest speaker to our conference call?

________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
What will be my consequences if I do not finish the 6 weeks Focus Team? (Eg: I will disappoint my family, will not watch TV until the next 6 weeks complete, I have to postpone my trip to Disney World, etc. Something that will be painful because of you action of not doing it) 
________________________________________________________________________________________________________________________________________________________________________________________________________________________
What will be my reward if I finish my 6 weeks Focus Team? ( Will reward my family for a great dinner, go to Disney World, . Something that you family deserve to be rewarded most)
________________________________________________________________________________________________________________________________________________________________________________________________________________________
Please add any comments:
____________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________

Please email or fax all forms to 1.866.888.9860 or email: RnS@RnSufos.com.  Also send a copy to your designated partner & Team Captain when assigned. All Must Be Turned in by Fri Apr 25, 2016.

Daily Goal

1) Read Goal twice a day

2) Listen to 1 audio a day

3) Read ma or ma related article min 15 min a day

4) Cultivate 2 new names a day (not name on your current name list)

5) Call 3 person from the list to set a appointment for products or plan.(Accomplish with Call Workshop)
6) Set 1 apt (plan or product) 

7) Positive Out Loud (associate with positive people or call senior partner if you have a bad day)

Weekly Goal

1) Show min 1 plan per week

2) Sell min 1 product per week

Monthly Goal

1) Fulfill monthly IBV requirement (so as to achieve Advertising Bonus Pool that ma is giving out)
2) Sponsor 1 distributor

3) Create or maintain min 10 customer using 1-2 products.

4) Attend min 1 UBP or Local Seminar or NMTSS event.

Quarterly Goal

1) Complete UFO challenge.

Bi-Annual Goal

1) Attend Feb World Conference in Miami, Fl.

2) Attend Aug International Convention in Greensboro, NC.

The Mechanics

5 days per week

Weekends to catch up

Double any day you fall short

Attend min one Result Producing Activity
Activities to Keep Track during 90 Day Period: 

   - see the weekly checklist

F.A.Q.

1. What are the 3 or 10 calls per day?

    Call to book appointment with your new prospects.

    Call to book appointment with your down line prospects.

    Follow-up call from previous call.

    Follow-up call from product sale.

    Call to book appointment for product sale. (Ex: Web site)

2. Do we have any time off?

    You can schedule 5 vacation days in advance. You must still call your partner. 

    You have weekends off.

    You have 5 sick days. Please call and check in with partner.

3. What are the consequences? 

     You will not be recognized for completion of the 90 day success track

4. What happens if Accountability Partner does not stay in touch?

    You will be delegated to another Accountability Partner. 

5. Can others be added to the Team?

    Preferable not once the team has started.  
